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Australians not yet prepared for largest intergenerational wealth 

transfer in history: Perpetual 

9 December 2019 

New research from Perpetual reveals over half of Australians (56%) do not currently have a will in place 

and more than half of parents (53%) have not discussed their will and legacy with their children, despite 

the nation gearing up to face the largest intergenerational wealth transfer in history.  

Perpetual recently surveyed 3,000 Australians to find out their attitudes towards wealth, inheritance and 

their families. The 2019 edition of the ‘What do you care about’ research uncovered Australians hoped 

their children would use their inheritance wisely (60%) and invest in their future (58%). 

Rising cost of living, slow wage growth and a volatile property market paint a very different picture of 

wealth for Australians today than it did 20-30 years ago and makes the smooth transfer of wealth even 

more important for the next generation of Australians.   

It is estimated 70% of families will lose their wealth by the second generation and 90% will lose it by the 

third. To offset these risks, it is important the stigmas around discussing wills and inheritance are broken 

down so that all parties can be prepared and can have a plan in place.  

“Conversations about money can be awkward, and for many, discussing where and how your wealth will 

be distributed when you’re gone is no exception,” said Perpetual Private’s Andrew Baker, General 

Manager of Private Clients.  

“As humans, we tend to shy away from discussing money amongst our families and friends. However, as 

we approach the largest intergenerational wealth transfer in history with more than half of Australians 

expecting to inherit, why have only just over a third discussed their wishes with their children?”  

‘Free Range Families’ most open  

The research also uncovered a unique cohort coined the ‘Free Range Families’, a group which values 

their families and interpersonal relationships over their financial situation. However, the research did 

reveal ‘Free Range Families’ are more comfortable talking about money, with 79% of ‘Free Range 

Families’ stating they are comfortable discussing money with their families, compared to 57% of 

Australians. ‘Free Range Families’ are also more comfortable discussing the future (82%), compared to 

Australians (57%).  

With 59% of ‘Free Range Families’ in their fifties and above, they represent 14% of the total percentage 

surveyed. 64% of ‘Free Range Families’ are women, compared to 36% being men.  

The report found attitudes to money are passed down through generations, with 62% of Australians and 

69% of ‘Free Range Families’ stating their parents had some degree of influence towards their attitudes 

to money. When asked if they wished their parents had given them more help understanding financial 

matters, 32% of Australians said yes compared to 24% of ‘Free Range Families’.  

Mr Baker urged families to normalise discussions around money and the future sooner rather than later in 

order to preserve wealth across generations.   

“Baby boomers were fortunate enough to experience a period of supercharged wealth accumulation 

which has resulted in a stark contrast in levels of wealth between their generation compared to millennials 

and also a contrast in attitudes towards money.  
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“When it comes to wealth, what’s important to you may not necessarily be important to your children but 

discussing your wishes openly will minimise any possible surprises or misunderstandings when it comes 

time to distribute inheritance.  

“As your life changes, it is important to continually review and adjust your will in the instance you go 

through a major life event. 

“If you don’t know where to start, having a conversation with a financial adviser can be a good step in 

helping you work out a plan to discuss inheritance with your family, take control of your finances and give 

you peace of mind.”  

– Ends – 
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About Perpetual Private 
Perpetual Private provides tailored, holistic financial advice and solutions for successful individuals, families and 

community-based organisations. Fordham, which is part of Perpetual Private, acts exclusively for private business 

owners and their families to manage their businesses and build and protect their wealth. Its hallmark is the breadth of 

services and expertise across multiple disciplines that we offer to clients to meet their often-complex wealth needs at 

various life stages, and across generations. We are also one of Australia’s largest managers of philanthropic funds. 

For further information, go to www.perpetual.com.au  
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